En Pointe Technologies, Inc. Announces Changes to Executive Staff of
En Pointe Technologies Sales, Inc.

Los Angeles, CA — March 18, 2002 - En Pointe Technologies, Inc. (NASDAQ:ENPT), a
leading national provider of business-to-business information technology products and
services, today announced a realignment of the executive leadership team of En Pointe
Technologies Sales, Inc. , a wholly-owned subsidiary. Chairman Bob Din has absorbed
the responsibilities of President previously held by Tom Scott. The Company has aso
appointed Kevin Schatzle as its Senior Vice President of Sales and Marketing, a position
previously held by Kevin Elliott. Having joined En Pointe Technologies at its inception,
Mr. Schatzle led the En Pointe sales team from 1993 to 1999. Under his sales leadership,
En Pointe grew to achieve annual revenue totaling $668 million in fiscal 1999.

“With this executive realignment, En Pointe is positioned to focus on profitable growth
with an emphasis on economy and efficiency.” said En Pointe's CEO, Bob Din.

About En Pointe Technologies, Inc.

En Pointe Technologies, Inc. is a national business-to-business provider of IT products
and value-added services. By using customized and nontproprietary e commerce web-
based software and systems, En Pointe Technologies can either drop-ship technology
products to its customers through an electronically linked network of the largest alied
distributors in the U.S. or integrate the products in its 1ISO 9002 certified integration
facility located in Ontario, CA. En Pointe acts as a client advocate on behalf of its
customers to insure the best price and availability through offering direct on line access
to 70% of the mainstream PC products available in the U.S. today. En Pointe Professional
Services offers "total solution” system consulting services looking to drive the greatest
efficiency into and substantial cost out of its clients' business processes and technology
lifecycle management. Visit En Pointe at www.enpointe.com.

This document contains forward-looking statements within the meaning of Section 27A
of the Securities Act of 1933, as amended, and Section 21E of the Securities Exchange
Act of 1934, as amended. In addition, from time to time, En Pointe Technologies, or its
representatives, have mede or may make forward-looking statements, orally or in writing.
The words “estimate,” “project,” “potential,” “intended,” “expect,” “anticipate,”
“believe” and similar expressions or words are intended to identify forward-looking
statements. Such forward-looking statements may be included in, but are not limited to,
various filings made by the Company with the Securities and Exchange Commission,
press releases or oral statements made with the approval of an authorized executive
officer of the Company. Actua results could differ materially from those projected or
suggested in any forward-looking statements as a result of a wide variety of factors and
conditions. Reference is hereby made to the Company’s Annual Report on Form 10-K
for the fiscal year erded September 30, 2001, for information regarding those factors and
conditions. Among the important factors that could cause actua results to differ
materially from management’s projections, estimates and expectations include, but are
not limited to: Changing economic influences in the industry; dependence on key
personnel; actions of manufacturers and suppliers; and, availability of adequate financing.
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